—= CASE STUDY

Automotive Manufacturer
PREDATOR™ Resin Fiber Discs
i 7" x 7/8" « 36 Grit

APPLICATION: CUTTING, STOCK REMOVAL - MARKET: TRANSPORTATION

OVERVIEW

This company is a leading manufacturer and supplier of high-end boat trailers for sizes ranging from pontoons,
to fishing boats, and yachts. The primary challenge was searching for fiber discs that could provide an exceptional
finish and a higher stock removal rate without increasing costs. ARC Abrasives helped provide a solution for
improving performance to further impact their bottom line.

SITUATION

The manufacturer was dissatisfied with the finish and stock removal that the competitor disc was offering. Another
issue that caught their attention was the abundance of product that was used, reaching up to 400 discs a week. The
search for a better disc that improved these glaring issues became more clear than ever.
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SAVINGS

Operators were able to use the 7" PREDATOR resin
fiber disc that resulted in a 20% improved stock

removal on their trailer frames. The 36 grit discs
provided extended life; a 2-to-1 comparison to the
competitor disc. This led to an outstanding finish
on the frame with a 15% Ra improvement.
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